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Strategic Management of Intangible Assets for Hotel

Business : Case Study of Kasemkij Group’s Hotels
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Abstract

This study emphasizes on relationship
between intangible assets management
in hotel business of Kasemkij Group which
is related to efficiency of business operation
and efficient management by using mapping
strategy concept of Robert S. Kaplan and
David P. Norton. (2004). This is quantitative
research by distributing questionnaires
to First-Line Managers, Middle Managers
and Top Managers totally 200 persons.

The purpose of this research is: (1)
To study learning and growth perspective,
internal business process, customer factor
of intangible assets management in hotel
business of Kasemkij Group (2) To analyze
influence of intangible assets management
strategy in 3 aspects such as: learning and
growth perspective, internal process
and external structure; customer of hotels

in Kasemkij Group which affect to the

business performance.

The research results suggest that
(1) there is relation between learning and
growth perspective and internal process
factor (2) there is relation between internal
process and external structure customer
(3) there is relation between external
structure customer and business performance
(4) there is relation between learning and
growth perspective and efficiency of business
performance. Due to the foregoing analysis,
it indicates that every dimension of
intangible assets management strategy in
hotel business of Kasemkij Group is related
each other and in part of internal process
which consisted of process improvement,
service innovation, information technology
shall be highly emphasized by the
organization as Mean obtained from
questionnaires which are distributed to

executive respondents is Most.

Keywords: Intangible Assets, Learning and
growth Perspective, Business Performance,
Hotel
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SNBUWNIIUIZTINT W% 5 Ta LaWA LWe
ol FEAUNTANE  GAUIBIBUTENLAS

sepzanfiuAuLSEn

aawufl 2 .uLULROLMUTINNAT NI
10 18 Lﬁﬂ’;ﬁ'ﬂﬂ'm‘%'ﬂujl,l,azﬂﬁﬁ'@um (Learn-
ing and growth Perspective) ; alwny
feamudAyvaswinnuifideuism

aaufl 3 . IMMULROLMUTIRNAT NI
10 48 ivatunszuaunnsnielu (Internal
Process) ; ialiniufsanuddyes
nszuaumIThaumeluiSdansem

aaufl 4 IMMULROLMUTIRNAT NI
10 70 Lﬁmﬁ'uﬂa%'ﬂmﬂuaﬂﬁmaﬂﬁﬂ(External
Structure; Customer) ; iRalinsuiisana
ﬁﬂﬁ@maagﬂﬁﬁﬁﬁ@iaﬁﬁw

aaufl 5 LIMMULROLNTINNAT NI
10 T8 LﬁiU?ﬁuﬂizaﬂ%ﬂ’lwwﬁﬁ’lLﬁuﬁqiﬁfﬂ
(Business Performance) ; talWidnlaunszama
ROUNANIENUYDIT869 9 danalsznaunis
YILIBN

aauft 6 1 uuuusaunINIAnaIfue
s TolEuauMEAU Y VOIRADLULILFOLNY
snemzuuusaun Nt wuuudateida
(Open-ended) 91w 1 T8

AEmsusIusIntaya

NALNINSNUTIUIINTDURAILALLD

U

2

W%ﬂ&l‘Yi‘lEE‘E"Jile.]";ftli(ﬂU%%ﬂ’]iLLﬁ]ﬂLLUUﬁaun’lﬂJ
I¥ngusnatiansandnaauias (Self-Adminis-
tered) FAvpazvinmMuivteyalasliifaeunia
Tuwvusaumuuaziufindoyaasluuunzeunia
I@UI%L';a'fluﬂﬁl,ﬁui%laﬂizmmstaauéiv'ami
\AaUBUIIAN 2557D9LABUNNNNHUT2558UAZ
‘LihLLuuaaumuﬁvl,@Tmﬁﬁmsmmaaummgﬂ
dosvastioyn uazaiiumsieTzidayanis
atidlavlglsunsuduiagunmeaiia NNEUE

RINRATWIWNIIFDAN LA N HWAITILATIER
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LATHNLRUENANTIE A b
namMIsLludnfiugasnamn Tz
m”aga%uﬂum”aﬂ”uwu Wanautlyniaw
TanUirmduewidy  uaznmseTunuany M
voitoyn (Ainad wWondWus, 2553) uazlu
mﬁmﬂzﬁﬂ]’agaiumuﬁ%’m%&aﬁaﬁLmﬂ:‘vi‘
Tayaiawsyawun (Descriptive Statistics)
adanislunsiaseidaya
MIATERT YA ALTINT T
(Descriptive Statistics) LA BUANKAINNALERS
a171930ua: (Percentage : %) MIMALaRY
(Mean) ﬁhmﬁimwummgm (Standard
Deviation: SD) I@ﬂa%myﬁagmﬁaaﬁmﬁim
nungualaing Ae (1) danaiuazdnfosas
TJadunmedudsiny vesdaauuuFzaUDY
Lﬁﬂlﬁﬂ%ﬂ’]UﬁagaﬁvlﬁmﬂLLuuaaummauﬁ 1
Afianwausnduuuuwaiym@ (Nominal scale)
wazAN@TLINEaY (Ordinal scale)(2) Aiads
Lﬁia‘l%a%umﬁa%m@i'mﬁﬂ Aldan uwusaumY
aaudi 2, 3, 4 uay 5 NAANEUTRLLLINGT
duasna (Interval scale) suldundiady
UszAnTnwnIuInTIanmIneens mMateu;
waznIW@W (Learning and growth Perspective)
ALaRpUIE AN NINNITUINITANIINIIAH
nszuawnInelu (Internal Process) Anady
U9zRNTAINNIILINIITANIINNGY 1378
nuweand1wandi (External Structure;
Customer) fadpdszannwnsuimssans
nMadudszEninmwnsauiiugina (Business
Performance)(3) mmﬁmmummgm (SD)
Lﬁa‘l"ﬁa%mﬁminizmwaw”agaﬁ"lm”mn
LUURALDNNAEUA 2, 3, 4 U8y 5 TIRSNHME
Wuuuuunasduwainia  (Interval scale)

(4) mymwimmdayaineanuam Ui uas

TOLFUOUULAUY VIR A UUUUFA LAY
P AA o a
(wuuniuaawn 6) NNanwmzuuvlaiuiile
(Open-ended) 1773531A3nzsiamn (Content
Analysis) usqsjdaanuiiduanadiud
(Frequency) lagisasanusnauainann lwisios
RERIGR B GHER P HE LI AL PRI
(Inference Statistics) Lﬂumimaauawagm
PBINTITLIINMINATIEAANUTUNUTIZA I
s Y Aaa A a [ 4
auds lasldaidnesay da n1vdlaTew
o a £ o o . . .
sulszAnsanaunus (Correlation Coefficient)
ey IWEATn snanInmdaauamuaNNEzI%
uwazfinmanunsauuwifaldadagndas lasms
a 6 o a £ g a 6 . .
NaehFulzEnTangunws  (Bivariate
Correlation analysis) 1WNaldnasauaina
suNusIzianliaana laluidazilads lag
MAURARBEIATYNINRDAN .05 TNANINARDL

Je1aun91 .05 wEaII1 TANUIFNWWENL

arduazaidingnanisivey

dqua

1. a@wamui’wqﬂimaﬁﬁaﬁ 1 laun
Lﬁa?mm‘f]fﬂ%’ﬂﬁmmn‘%aufuazmiﬁwm
(Learning and growth) nyzuaumanielu
(Internal Business Process) ilaaudugnen
(Customer) V8INILINITIANITRUNSWET
Judadldldlugsfalssusnveaiaia inwufia
nju didnldwudn Tunsfnsumida nouj
wazwiseiifedasdneg i mskuewen
Balanced Scorecard LInanlElunIuIrnT
fnarinlAasdninsalssusulueie tneufa
nTd suiIndiudys warANa U LA LA
UsznSnwlu 4 asdihiznay fa mateuuas
M3 (Learning and growth Perspective)
nszuawmsnels (Internal Process) iladg
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nounana1uand (External Structure
Customer) uazdse&ndnIWN1IIaLHEuEsN9
(Business Performance) §aan8adnUn13@ns
284 Norton and Kaplan (2004) waz Edvisson
and Malone (1997) fiwud1 nann1s Balanced
Scorecard lalhanusmannumyiaiadudig
laisansasudasld wu yaanIlulssuw
luia3e inwwfis nfd aneauiadoengg
YUUFTINLHEN YTtk JAUEIINEIANT w38
ANUAALARYDILAAZYAAR AUTDIAUAZLINT
Ian151e  lasazdadandunisiiiennannig
UIMIanauAadng g hanyInslaatnegn
@ MUZEN LazdaanaaInunIwn lilywl
6199 Immmqwﬁmaaﬁfﬂ%ﬁmsﬁv’a 2 viuil
3zl ufin13UsnIsTANI T AL TN TR
niwenniwusdiduanaunn weflanuigein
YANINT Lﬂuw%'wmmﬁﬁqmmgqq@ Uae
qﬂaﬂﬂﬁuﬂuvﬁmwé’n’[um?ﬁ'umﬁaumi
UIM139an13619 9 vesgInalisusy %aﬁu%ms
lasuswlwieda insafia nfd azdasldaanu
AT UAZETNANNATTANUN AN TLINITI
Tunndu lidandunssimsnuyeaa M3
L3I IEu mMItTyd wiaduiug
Hudn iinerinlilssusulweds inwaia nfu
"L@?%’uﬂiﬂmﬁgaﬁ;«ﬂ@iamm%msmuﬁﬁﬂszﬁn’ﬁmw
dald

2. agﬂwamu’s’mqﬂsmdﬁﬂaﬁ 2 laun
Lﬁa%Lﬂﬁ:%‘ﬁdﬂizé‘m%mwnﬁ@hLﬁuﬁqiﬁfﬂ
(Business Performance) 284n13u3®139an13
?mﬂ%'wﬁﬁ%’uﬁadvlaivlﬂﬁluﬁqsﬁﬂﬁLLsma\‘]Lﬂ%a
wnwufa nflddewudn derEniawuesns
afiuginalisusnzedlousuluieia insuia
n3U agluszauann Lm:;ﬁfiﬂvlﬁﬁuwuﬂimﬁuﬁ

o @ '

SO UAINITUSTHITIAM TN LN TZANT AW LN

53

nIwdsduvadlsauauluiaia inwafia nfd 1w
mI3seuiiaznsi@mw (Learning and growth
Perspective) ﬁazﬁaa;jd‘lmﬁ@msﬁ'@umlﬁ
yaansluaddn inamaFeuitiniulunndiu
FOAARBINUNITAN®IY8d Edvisson and
Malone (1997) finudn Tunsudmsesdns
ﬂﬁ]iﬂﬁﬁﬂﬁ@ﬁq@ Aa MIsEITNMIREUIUAS
mifnausuiRaifiurinelunsyl fiduas
UARININNA SnMen13rileman Balanced
Scorecard AALABIINAUINIZUIUNIAINGT
Lﬂuﬂizmumsﬁéﬂﬁzyﬁq@ RIUNTEUIWNIT
nmolu (Internal Process) fadunauanein
an¢n (External Structure Customer) Waz
Uszantniwniseniiiugana (Business Perfor-
mance) HIBNUT aumsdansn Edvisson
and Malone (1997) anuuyi 29Tag (2558)
Trand nutd (2548) Mandl dunlIin
(2555) uazindTImsriudng wudn nish
10an Balanced Scorecard tnanlEluwnng
USWITIUTBIDIANTAN G RanlaziAanT
gadNLazaIlsERnTmnlunsyinisaanms
299096 NTA199 WRNNINEITH LWTIENEN
Balanced Scorecard Lﬂu%é'ﬂﬁaqiuﬁmﬁaa%’m
IWasdninuis Sanuaszniniatszdninmn
u,azLﬁuﬁawaﬁazvlﬁ%'uwmmsu%mimuﬁ1jawa
ﬁqufﬁ‘lu 4 G ﬁﬂﬁgx‘mﬁ'ﬂ Balanced Scorecard
Faduin3asdodszinnnils ﬁaaﬁﬂsnmm\i
FNITRANEY UATRINANNBINITUINITI
‘vﬁaLtﬁmimsﬁmmL‘ﬂuﬂaqwﬁﬁmmzau UL
ﬁ”nvlﬂgiﬂi:mumiﬁ'@ﬁ’]Lmuﬂaﬂq‘nﬁ' WaENY
u%mimm%\maqﬂﬁﬁﬁﬂizﬁw%nﬂwLﬁumﬂﬁlﬁu

3. MIFYUHAMUENNAFIUVBINTIY
dsznauene (1) dedumaduwnmsiteuiuas
nIwaw (Learning and Growth Perspective)
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= Qs ot 6 1
feanusunusaanszuawnisnielu  (Internal
1 = o o Qs aa %
Process) agiNnyRIANIENG 0.05(2) U193y
NIEwNIzUIRIINe Y (Internal Process)
ﬁmwé’uﬁuﬁﬁ'uﬁaﬁ'mwﬂuaﬂ@”wugﬂﬂ”’l
(External Structure Customer) agi9i%hpsamy
nIEna@ 0.05(3) tavunvauilassniauan
dugnd1 (External Structure Customer)
ﬁm']uﬁuﬁuﬁﬁuﬂn?«m%mwmsdwLﬁugsﬁa
(Business Performance) ag13dupaanyng
a0 0.05(4) fadunesumItouiuaznns
Walw1 (Learning and growth Perspective)
ﬁmmé’uﬁuﬁf@iaﬂizaﬂ%mwrrmhl,ﬁuﬁqiﬁa
(Business Performance) at19iigaaAmNIg
806 0.05 IIMMINARAURNNATIUNG 4 UB
AINENITNIAU ﬁﬂﬁpﬁ%’ﬂwm'] TumIuswsan
A o % o A o gao o NI
mmnunaqmmm@miaumwmmumaa"l,:uvl,@
a a R =}
?Jadﬁqiﬂfﬂiix‘iui&l nymdanelssnInluiasa
inwufia A InJuag1989Nasaasinig
ﬁdﬁﬂﬂ’]ﬁd%ﬁﬂ Balanced Scorecard Lazaa33
miﬂ%'uﬂy ﬁ'@umﬂaqwﬂumm%mimu
=1 a v v =) a
PaslsswsulueaIa tnwufa n3u T¥fitlseansnw
ROAANBINUWIAG Balanced Scorecard 1o
=1
uﬂ'ﬁm_qlvl,ﬁ’luau’mm
andsaua
mﬁmﬁ:ﬁmmé'uﬁuﬁmaamiﬁ’wj
wazn1IN@u (Learning and growth Perspec-
tive) danszuawninielu (Internal Process)
lawltada Multiple Regression WaN13398
fu1InaAUNLNE LI miﬁ'ﬂufua:miﬁ'@um
(Learning and growth Perspective) Wiknini
mljodnusiulngveslwsulueda inwufa
o A v A & oA o P
nil Ae ;dmmﬂsmw dudidiena uazd
dezaumantlunsuimisen (Sig = .001)
NIGIWAITUTRITIIWLL ININITARIA AT

LIMTNUNWAUNAFURUEA199  1H8491N

HuIn1lasusunnIzau (Sig = .011) (Hugnd

U

AMRNU®

q

ATTUIBNITUIMT  Uazin13TUNIAINAALAL

a vo Aa o oo
LLa:Nn’l’Jzﬁdu’m@ N@lm'ﬂﬁlw E"i]ﬂ

VIYAARAIIY IUENFNITRIIURINIING
UIMIgIialnsw Aflszanw Bnnasaly
ANNFAYAUMILITAITIANINTNEIN TN
luasdny dnsldanusagnumasiawine
fin (Sig = .015) uazlimasaussemMeluaddng
fia hdedamsUfiacnu (Sig = .002)
v ldwinaunnizdusedlssusuluiaia
mnwafa il sansndwdewlalunsljoa
w Bnms Lﬁaﬁaﬂiaanm‘lumﬁ@ﬁ’maqm’maa
laowsulwada inswufin nfd fuinnslaus
Andadszuiiuauninm e lwlensude
Jym uazglassaceg Aaufiezfimasaruns
nagnsln (Sig = .000) %adawa‘lﬁﬂaﬂqﬂﬁfﬁ
a9l sunsnaeuanasaanisinllE
lun1sdudassvesndnaulssusaluieie
inwaia ni vagaluatnsfesynlnlsousuly
LA38 LNBUNAD N3 ANIDVIMTIAM TN
@99 leadafidefninn §oanRaINULKL
nagnin iR luasdeiwensaianugndas
fa Souas 73.3

mMIenIEINEiL Sanusoandesiy
n13fan®1vad Juergen H. Daum (2002)
AW ﬂs:muﬂﬁu’%mﬁ@mﬂ%aﬂar;qmﬁ’
mndasmIbiiaUszanTawlumsusrisnu
wu azdasaszninuazlwainudagiunis
WAWINIAUNTHIINTUAARYBIBIANTEANI 9
Lﬁiaiﬁqﬂa’mimmfu flanuwian a3
frnEe RNz aU AU TN DB IAWLEIT b S1
LLazmmﬁu@”ﬁﬁmwf wazinnuzlunng

UJUanund fezaanndionaaanuilviu
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LN NIUIBEI DI WALINY  auaTAa LA
A A A wa A A a £
Uszdnsnwlumad JUanuiimaanndsln uas

£ % = .
FOAARBINUNITAN®128d Edvisson and
Malone (1997) NWuin luﬂﬁiﬁ'aufl,l,azﬁwm
3; & A 6 & 1 o > dl o %
un i dungunisasdiiugrusaginerinla

a a 6 & 1 = a a
MILIATITINNLNS Wwllagnsdussansnw
a A a A o Ao o = o
uwasilUszantna deiledundaguainsiTou]
wazn1IWaw1 (Learning and Growth
Perspective) A9 NMINNANDAIN  LazANY
a’mﬁnﬁaﬂ’m@‘vﬂumwj LAENNHEE N
28IYANINTA 9 ANNIAITINIITARINI A
& A ° Aa Ao
AIANIVUITUNNAIUAITHNINUNG D IWUTITY
6 dl dq’ ' a wva a 33 a @ =
adanINiaadan sl uaen annidiacdadl
msgsmwmmwuﬂaqﬂﬁ‘@hm vwarinliiia
mah ldgnsdjialdadiuiass isunsda
SAUAMNRIAYVEINITIAYIUNG KIBNTIAR
fdurasTUnauNIUNUNAgNS lUgm i

MIILATITAANNURNA UV INTEUIWANT
melu (Internal Process) doiladuniauanen
and1 (External Structure Customer) {338
WU aandsmadunszuaumanislu (Internal
Process) 91%2% 2 @iy J8ndwa uazinw
sunutdailadunisuandiugnen (External
Structure Customer) fia I33usnladn13ujud
AINNNIFIUEINABLENATIATA (Sig = .009)
WAZIZUUUAZATNNTAN9 9 vaals mmﬁfumgusl,ﬁ
a [ 6 . d!
Wadausrsuneluaddns (Sig = .001) TINT
vimapsnalaausuluilentiu nmsdarliidu
e manany falaihdanudnduagiwin
wnzdszind inaluiln.a. 2558 andhguszmean
LATBINADNTEU WAzINIIVLNLAININATEN
annainamu wnvieunieamadend laaule
wnanauiiugiia uazvieafialudszinalny
Wudwawunn (gudisendnslne, 2557)

Tinsvesiunguamna® mvhldifannuis
walalun1aidrunlduinislssusngega fe
Lﬂumwauﬁma\‘immﬁaamiﬁugmmadgﬂﬁ’]
A v A A Aa
AUy lasmalssuwsyluea tnuuia
nfl ldazwinisanuday lasyjadune:
lilssusulweasaidumnasgudeinu uasd
mMaauadayaiIm I Il FUAREA19 9
' oA A« ' = o o

atnadaiiios inadusunislunmssivauuld
didanlfuinaifiannuisnely duazdonald

& A o Aow a £
uwusuavaslssusnlwaIaduninundsau

a9n% nyzuawnisnale (Internal
Process) vaslisusnluiaia insufia ni
=S vl o 6 =) ‘ U
lddnmamuuanagns da “mIaineany
Urerivlaldfiugndr lunngdusians mald
vinifinflaanumanang drnFudgmnin
Ade maaungua uaznsldlalumsninai
Wunuas” (Tsswswlwaia insafia nfy,
2558) Teusaaliliwin nszuawnisniela
(Internal Process) va9lssusulmaia inwafia
nfl aziimmjaiunnInanszuunILImg
Nua19 g vaalsausy IWldszintaw daons
Joutuuazlinan Ae

(1) maddudysnszuauns (Process
Improvement) MWiuszdnsawlunndu las
malsausy azlinanounideyadsg e
Wun1sRaaI DU ANT AW IUANTUIHITIN
wazUseanTnwlunsaausuasdaninuaadng
2099nd1 nnanaszauesmIliuiniivas
T39usy Mduszuu

(2) wianssumuinms laslssusulu
3o inswfia njU dldanaadyiumaims

A v A A &

Tssusn whaldfidszdninw ussiduinasgiu
N8R Imﬁ'@m@"ﬁﬁm'mﬁ LRTHNNBEN1IAY

nIuINT WU ifeuaeslsusuluede
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a o] A © oV ua o o &
mnwuia il ann m"l,@uﬂ'm@ml,l,wunaqm
NHMIVIAITNG INBRAIUIDIND  UATWAI
wwINNazaTIanunIwalalunsltusmsde
v A A o A v a v a & oa
guﬂmma@nm‘nm‘l"ﬁmmﬂ@ annagIinng
%’uﬂammﬁmﬁmaaﬁﬂﬁ’] LRZWINIW I IZAU
' di 3 s a v & 6
6199 LNl IuLge LLazW@um’lmﬂuﬂaqm
A |
nlaMurzaNda U lwauae
= =1

(3) waluladarsawnalssusuluinio
Ui Nl lagnmsvnannaluladnazain
flﬂ’,]’]lli’mL%’ﬂuﬂ’]ﬂﬁﬂ%ﬂ’ﬁ@ﬂﬁ’] liiaa
UseENTA WU TUAITY LB% NIRIDDILTINTN

v 6 =} v Aa =) v U

Tagldyzuvaawlat mamﬂﬁmmmmwnaga
MIALTNT Wifi uazaug 1uew tvaidums
mauauaa@iammﬁaamsma\‘ig‘{uﬂm WAV
LAAANNRZAINTINSIUNITUSHIT90 Taviu ber
FNTUNITRAATEINUN b LT HIAUWIN I N
Ujianu Sameniaianugndas fa fasas
53.5

MINANTAANUFTNNUTURITRMEUEN
dugnd1 (External Structure Customer)
dadsz@ndniwnisaniiiugiia  (Business
Performance) #2338 Wy audsnmscnuilass
nuwana ugnd (External Structure
Customer) 9144 5 ¢auilys JdnTwada
dszAnsniwnisaiiiugana (Business Perfor-
mance) 8 NARPFEAYNIIFDA 0.05 AaNIIN
T39usu "L@Tﬁmimau%'uﬁﬁﬁ'uaﬂﬁﬂmuﬂ%u%ms
I@ﬂ@ﬂﬁ”’ﬁmﬁ@mmﬁawalaﬁnﬂmﬂ%ml‘*ﬁ”
vimslaawsnluiaie insafia nfu (Sig = .001)
mﬁme:‘vfmmé’uﬁ'uﬁmadmsﬁ'ﬂujua:
mMIN@w) (Learning and growth Perspective)
dadsz@ndniwnisaniiiugiia  (Business
Performance) #R98WUI aaudsnaduwms

Souiuazmanauw (Learning and growth

Perspective) 91%3% 2 aauils J8ndwa uazdl
AMNFNAUTG a1l 32ANTNINN1Ta AU IR
(Business Performance) ag13dupaanyng
g6 0.05 da mIfininnuaaslsusuluede
mnwafa n3U azlianuiinide uaziimaiwla
Tumsvnomiiuiiy Sedsnarinlwnisusmsans
vodlsausnluiaie insuia niu Husdninmw
(Sig = .002)
Sﬂﬁgﬂumsﬁamwaawﬁfmmnm:ﬁu
Tulsousurin WinwNNIzaUazTUWslaw uaz
sfe Nullumsudladywsunn Sevild
sunround iy g leaadrmas (Sig =
015) 1a9an Auimrvaslssuauluiaie insufia
nil duarzniniienudayreImIneIng
ugwﬁﬁa:ﬁaaﬁmiﬁaLa%umﬁ'mﬁa s7ula
Tunsvinuduiin auuulfa Balanced
Scorecardua’Norton and Kaplan (2004)
SoranaunsdmunIveluasoi
MsfnEIsuRsId HAUWUIN 1Y
Usmssamsaunindnsudadlale v 4 dhu
ldun dumsFeuiuaznmaviamw (Learning
and growth) éw nszuIwnInelu (Internal
Business Process) ¢nuanfn (Customer) Laz
anUszEntaiwnsdnitiugsiia (Business
Performance) SauiiuARauFuNUSTI AU
‘éﬁideﬁLLa@dlﬁLﬁu’jﬂuﬂ’]iﬁ@N‘LL’]ES?]’&]INLLS&I‘I:?%L
KRNI AUNT LA LS HI UM TN FUNTWE
ﬁ%’uﬁaﬂﬂé’[unﬂ s]ﬁawamﬁl,mﬂ:ﬁ"ﬁa;&aﬁ
ldnnnisaeuuuuseumuvasguInTlunn g
swavvaslnusulwelainsuia niy e letidin
M IMARARlELNE NSRBI RUNS NI URD4
1le swrsadfiunisladu 3 aude
mMIEswiuazmswaw) (Learning and growth)

@w nIzuawmInele (Internal Business
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Process) #uanén (Customer) Taowafiifia
NIRRT 36wz dIna T InanIs
ﬂi:ﬂa‘umsmaaqiﬁaLaaﬁ%a@‘ﬁuﬂizﬁﬂ%mwmi
aLiugINa (Business Performance) a1n
ANLAR HVBINIUNTABLLLLFOUANYE [ Fiwin
Tausnlwedainsuia Wanudadnylwdaes
WUTUA S’f%aé’f@ag}iludmmaaﬂa%’mmﬂuaﬂﬁm

and" (External Structure Customer) mﬂﬁﬁqm

v
D LABD LIS

A A e Ao & Xa ' =

RN leAnE NI TIATINAD aanlazian
T 3@nE L ABIAUAITUSHITIANTTWNINEN
udadliled N3 24 dwlaun dumaToud
wazn1IWww1 (Learning and Growth)
1w nIzuawnINele (Internal Business
Process) iladuniuuanduanen (External
Structure : Customer) Waza1uUIzRNTNINNIT
@iun3na (Business Performance) 289n13
A o a v edo o ' a
mmswmmumwamumaa"l,uVL@“Luﬁqsﬂa
T59usNUadLaSa INBUAL ﬂ%;ﬂ WWaILATITRAINY
FUNUTITAINNG UNAN0daUsznaunaHhaz be
TUNTO WA TN NANTZNUTINBLAL N LG
UINGaUTTANTAIWNITILIRNNTVRIBIANT B9
Namaamﬂmmmmagaﬂvl,mummslﬂmﬂmnu

agjilummsﬁ ala mmﬂmwmz;ﬁﬁ'ﬂ&jaﬁﬂm
wnzluyunasvesguinislisusulunia
i nU whiw lildhwinnuszaud jua
msmLﬂuna;mﬂmu']w,@iaﬂ'wl@ WaTAUUILAY
= a a
lumiﬂﬂquwgmaqaﬂmw (Balance
A &
Scorecard) URzWHUNNAYND (Stratelzgy Maps)
Wudany adrvlsiarusiunrsanazidady
AUIU MNNYBHIRLAsIANIZAUTATINYINTD
FIaUANYY No VT ugIUREIV0INT
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